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METOJIOJIOI'TSI PO3POBKH METPUK JIJISI BUMIPIOBAHHS
E®EKTUBHOCTI TPUT'EPIB TA B3A€EMO/II 31 CHIO)KUBAYAMMU Y
CYUYACHI TEOPII MAPKETUHI'Y

YV cmammi poszensdaemvca axmyanvhe NumawHs SUMIPIOBAHHA eeKmueHoCmi mpueepie ma
83a€MO0Ii 31 cnodcusawamu y cydacriu meopii mapkemuney. Ocobaugy ysacy npuoineno inmezpayii
SAKICHUX MA KLIbKICHUX Ni0X00i8 00 OYIHIOBAHHS 83AEMOOIL Midic OPeHOOM 1 Cnodcusayem Ha pPi3HUxX
emanax wiaaxy KiieHma. 3a3HavyeHo, wo 6 yMoeax 3poCcmaiouoi KOHKypeHyii ma yugpoesisayii punxy
KIH0408Y posb Gidicpaioms mpuzepu (penepHi mouku, mouku KOHMAKmy ma MIiKpoMoMeHmu), 5Ki
BNIUBAIOMb HA CHONCUBYUL 00CBI0 ma NpuliHamms piueHb. Egexmusnicmeb yux moyox 63aemooii
3HAYHOIO MIPOI BU3HAYAE YCNIX MAPKEMUH208UX KAMNAHIN Ma PIiBeHb 3ANVUEHHS CHONCUBAUIE.
IIpoananizosano ponv peneprux movoK 5K KI0408UX eleMeHmie 8NIUsY, o Gopmyroms eMoyiiHull
38 'A30K 13 Cnodcusayem, mo4oKk KOHMAKmy ;K IHCMmpymMeHmie nepeoadi MapKemuH208ux nogi0oMeHb,
ma MIKpOMOMEHmMI8 K KOPOMKOMPUBANUX, ale SUPIUATbHUX MOMEHMIE NPUUHAMM pilieHb.
3anpononosano inmezpayiro penepHux MoOYOK, MOYOK KOHMAKMY Ma MIKPOMOMEHMIE V E€OUHY
cucmemy, wjo 00360.J1A€ OiIbUL MOYHO NPOSHO3YEAMU NOBEOIHKY CNONCUBAYIS.

Cucmemamuz08aHi KIO4Y08I Mempuxu, wo 6paxo8yioms CHeyupiKy KoM CHO20 NOHAMMS,
BKNIIOYAIOUU NAPAMEMPU YACy, 3AAY4eHOCMI Mma pe3yIbmamusHoCmi ma 3 YPaxy8aHHAM MAaKux
Kamezopiti mMapKemuuey sK «nompeoa» ma «YiHHICmbvy. 3anponoHosami mempuxu 0awmsv 3MO2y
oyiHIO8aMU eheKMUBHICMb MAPKeMuUH208Ux cmpameeiil yepe3 NOKA3ZHUKU KOHBepCii, N0SNbHOCHII,
gniznasanocmi Opendy ma 3pOCMAHHA NPUOYMKOBOCMI Yy KOHMEKCMI penepHux MmoyoK, MOuoK
KOHMAaxmy ma MiKpOMOMEHMIE.

Y emammi nposedero nopieuaibHull anHaniz nioxo0ie 00 8UMIPIOBAHHS eqheKMUBHOCTE KOHCHO2O0 3
YUX NOHAMb, A MAKOHC CHOPMOBAHA MPAEKMOPISL WOO0 GUOOPY MEMPUK 3ANEHCHO B8I0 3A80AHb
mapkemuHneosoi cmpamezii. Ompumani pe3yrbmamu NIOKPECIIOI0Msb GANCIUBICMb IHMESPOBAHO20
nioxo0y 00 OYIHIOBAHHS eheKMUBHOCMI Ma 800CKOHANEHHS NIAAHYBAHHS MAPKEMUH208UX KAMNAHIL,
Wo 00368015€ 30epicamu KOHKYPeHmHi No3uyii 8 yM0o8ax ul8UOKO 3MIHIOBAHO20 PUHKOBO20 CepedO08ULYd.
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1. NMOCTAHOBKA NNPOBJEMMU Yy CyyacHuil MapKeTHHI 3a3Ha€ 3HAYHUX
3ATAJIBHOMY BUIJIAJI TA 11 3B°SI30K | tpancdopmaniii gepes uudpopizamiio, 3MiHy
I3 BAXIMBUMU HAYKOBUMHMU YU | noemiHku  CHOXKHMBA4iB  Ta  3pOCTA0Uy
INPAKTUYHUMMU 3ABJIAHHAMU KOHKYpeHIIif0. PernepHi TOUYKH, sSKI BU3HAYAIOTh

KJIIOYOBl €Tanmu MLUISIXYy KII€HTa, Ta TOYKHU
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KOHTaKTy, IO 3a0e3meuyloTh Oe3MocepeHIo
B33a€MOJIII0 3 OpeHI0M, (POPMYIOTh KIIEHTCHKUI
nocBig. OriHka €pEeKTUBHOCTI IMX TOYOK J1a€
3MOT'Y BUSIBIISITU CHJIbHI CTOPOHU MapKETUHTOBO1
cTparerii KoMnaHii Ta BAOCKOHAIIOBATH ii.

PosBuroxk OMHIKaHAJILHOCTI Ta
MepcoHati3aIlii BUCYyBa€ HOBI BUMOTH JI0 aHAJI3y
MIKDOMOMEHTIB, $IKi (OPMYIOTBCS TiJ dac
KOPOTKOTPUBJIMX  B3aEMO/IIH, 1HTEerparis
muppoBuxX 1 (QI3MYHMX KaHAIIB TOTpedye
METPUK, SIKi JIO3BOJISIIOTH OI[IHUTH BHECOK
KOXXHOTO y TIOOYIOBY JOSITBHOCTI KJi€HTiB. Kpim
TOrO, TaKi METPUKU JAIOTh 3MOTY BYacHO
pearyBaTH Ha 3MiHH Yy ITOBEIIHII CIIOKWBAYIB Ta
MOCUJIFOBATH B3a€EMO/IIIO.

3a3znaunmo, o nudposa Tpanchopmaris Ta
BUKOpPUCTaHHS TexHoJoriit Big Data cTBOpIOIOTH
HOBI  MOXIJIMBOCTI  JUIi  MapKETHHTOBHX
JOCTIKEHb. 3aBasKu AHATITHIHUM
wiargopmaM, KOMIaHii MOXyThb 30upaTH JaHi
po BCl acmekTu nuisixy kiienta. OgHak, mo0
MEePETBOPUTH Il JaHI Ha e(eKTHBHI Oi3Hec-
pilmeHHs, HEOOXiZHO CTBOPIOBATH pEJEBAHTHI
METpPUKH, sKi 3a0e3mevarh SKICHUW aHai3

BIUIUBY KOXKHOI B3a€EMOJIIi Ha JOCSATHEHHS
O13Hec-11iIeH.

['mobanbH1 TPEHH, yIpaBIiHHS
KIIEHTCHKAM  JIOCBIIOM 1  CTaHJapTU3aIlis
MapKeTUHTOBUX  MIAXOMIB,  MATBEPIKYIOTh
HEOOXIJHICTb ~ CTBOPEHHSI €JUHOI CHUCTEMHU
MeTpuK. Taki IHCTpyMEHTH T0IOMOXYTh O13HECY
HE JMIIe HiABULIUTH e(eKTHBHICTb

MapKeTUHTOBUX KaMIaHii, ajge i onTumizyBatu
IHBECTHUIIi, CHPSIMOBYIOUM IX Ha HalOLIbII
pe3yapTaTUBHI TOUKH B3aemomii. Ile ocobmmBo
BaXXJIMBO B YMOBax J>XOPCTKOi KOHKYpeHMii Ta
00OMEXEeHHX PecypciB.

TakuM 4YUHOM, PO3pOOKa METOAOJIOTIT JUIs
BUMIPIOBaHHSI €(QEKTUBHOCTI PENEPHUX TOUOK,
TOYOK KOHTaKTy Ta MIKPOMOMEHTIB, SK
CYKYITHOCTI TpUrepiB pu noOya0Bi
B3a€MOBIJIHOCHH 3 CIIOKMBAaYaMH € HEOOXiTHOIO
YMOBOIO Ui YCHIIIHOTO  (yHKIIOHYBAaHHSA
OpeHIiB y Cy4YyaCHOMY  MAapKETHHTOBOMY
cepenosuili. Lle 703BOIUTH HE JNHILE 3PO3YMITH
MOBEIIHKY  KII€HTIB, a W  CTBOPUTH
JIOBITOCTPOKOBI  KOHKYPEHTH1 TepeBard, Iio
0a3yI0ThCS Ha BJOCKOHAJICHHI JOCBIAY KJII€HTA.

2. AHAJII3 OCTAHHIX JOCJIIKEHb
TA IYBJIKALA

HaykoBi  gocmipkeHHS B  MapKETHHTY
MOCTIHO PO3BUBAIOTHCS, 30CEPEKYIOUUCH Ha
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HOBUX KOHIICTIISAX Ta iX amanramii 10 3MIiH y
MTOBEIIHIT CIIOKHBAYiB, TEXHOJIOT1SX 1
PUHKOBOMY CEPEIOBHIII Ta YaCTIIlIe IHTETPYIOTh
MAXOoOW 3 IHIMIKMX OUCHUINIIH, TakKUX SK
KOTHITUBHA Ticuxosiorist [8, 18], aHamiz maHux
[16, 19, 28] 1 moBeniHKOBa ekoHOMiKa [5, 7, 10,
14], sxa JOCHIIXKYE, K MICUXOJIOTIYHI (haKTOPH
BIUIMBAIOTh HA CKOHOMIYHI pIIICHHS JIIOJIEH,
BIIXWISAIOUUCh BiJ MNPUIYHIEHb KIACHYHOT
eKOHOMIUHOi Teopil Mpo palioOHAJIBHICTH Ta
€roiCTUYHICTb.

Y 1pOMy KOHTEKCTI TIOHSTTS TOYOK
KOHTaKTy, pENepHUX TOYOK 1 MIKPOMOMEHTIB
(rak 3BaHUX TpHUTrepiB) (QOPMYIOTh €AUHY
CUCTEMY, fKa JO03BOJIsi€ TIUOIIe aHai3yBaTH
B3a€EMOJIII0 MK CIOXHBaYaMH Ta OpEHIaMU.
Touku  KOHTaKTy pO3TISAAIOTECS B
TOCHIDKEHHAX  OpeHauHry  [2, 12] Ta
CIIO’KMBYOTO JOCBiTy [9], Ta € OCHOBOIO st
CUCTEMHOTO IMIAXOAy 10 TMOOYJOBH MNUISAXY
kimieHta. BogHowac iX  aHami3  aKTHBHO
3aCTOCOBY€E JOCATHEHHS Bi3yaJbHOI
aatponoyorii  [11, 13] mna  imeHTH(iKamii
KITFOUYOBHX B3a€MOJIM.

Penepni  Toukm CTalOTh 00’ eKTOM
JOCHIJKeHb Y Me)KaX KOTHITHBHOI ICHUXOJIOTI],
JIe aHAI3Y€EThCS, K KIIFOYOBI MO/l BIUIMBAIOTH
Ha  OpUAHATTA  pilleHb 1 (GOpMyBaHHS
EMOIIIHOTO 3B’sI3Ky 31 crokuBadamu [3, 15].
Bonu BU3HA4alOTHCS SIK KPUTUYHI MOMEHTH, 1110
BIUIMBAIOTh  HAa  3arajibHy  €(QEeKTUBHICTh
MapKeTHHroBoi crparerii. CuHTE3yOud IIi
KOHIIETITU 3 TOBEIHKOBOIO €KOHOMIKOw [14],
MokHa ieHTH(dikyBaTH [17], sk came pemnepHi
TOYKHM BIUIMBAIOTHh Ha palliOHAJIbHI Ta €MOIlIHHI
ACTIEeKTH BUOOPY CIIOKMBaYa, BPaXOBYIOUHU e(PeKT
«WIKOPIB» 1 «ImiKiB». EQekT «sakops» moisirae B
TOMY, IO JIOJMHA TOKJIATAEThCS Ha TMEPILy
OoTpuMaHy iHopMalio (SKip) OpH NPUHHATTI
pillieHb, IO MOXE€ CYTT€BO BIUIUBaTH Ha ii

MmoJanbIlll  OWIHKKA Ta BuOip. Hampukian,
MOYaTKOBa I[iHA TOBapy MOXKE CIY>KUTHU
«IKOpeM»,  BIUIMBAIOYM  HA  CIPUUHSITTS

croxuBaueM Horo BaprTocTi. Edekt «miky»
CTOCY€ETBCSI TOTO, IO JIFOJMHA 3allaM'siTOBYE Ta
OIIHIOE  JOCBiA, ©Oa3yruuch Ha  HOro
HaWIHTCHCHBHINIMX MOMEHTax (IKax) Ta Ha
3aBEpIICHHI, a HE Ha CepeAHbOMY piBHI
3aJJ0BOJICHHSI TIPOTATOM ychoro mpomecy. Lli
eeKTH JOEeMOHCTPYIOTb, SK pENepHi TOYKH
MOXYTh BIUIMBAaTH Ha CIOXXWBYMMA BHOIp,
H1AKPECIIIOI0YN Ba)KJIBICTh PO3yMiHHS
TICUXOJIOTIYHUX AaCHEeKTIB Yy MapKETHHTOBHUX
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ctparerisx. JletanpHime mpo mi ehekTH MoxKHa
TI3HATHUCS 3 TMpallb, MPUCBIYCHUX MOBEAIHKOBII
exonomiui [5, 7, 10, 14], sAxi aHam3yOTbh, K
pI3HOMaHITHI MEHTaJbHI CTaHW BIUIMBAIOTH HA
€KOHOMIYHI1 PIllICHHS 1HIUBIIIB.

MikpOMOMEHTH, SIK O0'€KT JOCHTIIKEHHS B
nuppoBOMYy MapKETUHTY Ta MOOUIbHIHN aHATITHIT
[23], iaTerpytoth 3HaHHA 3 [T-ramysi, 30kpema
QITOPUTMH  IITYYHOTO I1HTENEKTy [25] st
aHaJi3y MOBEAIHKOBUX JAHUX Y PEATbHOMY 4Yaci.
[TyGmikartii AKIICHTYIOTh yBary Ha
MDKIMCIUILTIHAPHOCTI 1HOTO MOHATTS [4], ne
TICUXOJIOT1YHI peakiiii Ha iHdopMaIliiiHi CTUMYJTH
MOETHYIOTHCS 3 TEXHOJIOTTYHUMU
IHCTpyMEHTaMH1 JIJIs aBTOMAaTU30BaHOI aJanTaii
MapKETHHTOBUX ITOBITOMJICHb.

[ToemnanHs 1MX TPHOX KOHLENTIB Yy
MDKAMCHUIUTIHAPHOMY  KOHTEKCTI  J03BOJISIE
chopMyBaTH IUTICHY MOJEIbh aHAII3Y MUIIXY
KiIieHTa. TOYKM KOHTAaKTy [aloTh 0a30BYy
CTPYKTYpy, PpElepHi  TOYKH  YTOYHIOIOTH
KPUTHYHI €Taru, a MIKDOMOMEHTH JIETali3yl0Th
MOBEIIHKOBI peaxiiii. Takum YUHOM,
MDKIUCIUTITIHAPHU T axin 3a0e3neuye
rNIMOOKUI aHalli3, IO JO03BOJISE aAaNnTyBaTH
MapKETUHTOBI CTpaTerii 10 Cy4acHUX BUKJIHKIB,
30KpeMa TepcoHami3aiii Ta aJanTUBHOCTI Yy
IIBUJIKO3MIHHOMY LIU(POBOMY CEPEIOBHILLI.

3. BUAIJIEHHSA HEBUPIINEHUX
PAHIIIE YACTHH 3AT'AJIBHOI
ITPOBJIEMM, KOTPUM

NPUCBAYYETHCA O3BHAUYEHA CTATTS

Hes3Bakatoun Ha 3Ha4YHMI TIporpec y
JOCIIJKEHHAX TOYOK KOHTAKTY, PEEPHUX TOUOK
1 MIKPOMOMEHTIB, ICHYIOTb K1JIbKa HEPO3B'I3aHUX
npobJeM, sIKl YCKIaJHIOIOTh iX TOBHE PO3YMIHHS

Ta TpakTUYHE 3acTtocyBaHHs. [lo-mepiue,
BU3HAUEHHS TOYOK KOHTAaKTy 3aJMILAETHCS
HEOJIHO3HAYHUM, OCKUTBKHU BaXKO

imeHTu]iKyBaTH BCi MOTEHIIIHI B3aEMOIIT Mixk
CIOKMBA4YeM 1 OpeHJoM, OCOOJMBO B yMOBax
IIBUAKOTO PO3BUTKY K(pOoBHUX TexHoMOTiH. [To-
apyre, mpobiieMa aHaji3zy pemepHUX TOUYOK
MoNAra€ B iX KOHTEKCTYalbHIN 3aJIeKHOCTI,
OCKUIBKHM Pi3HI CHOKHMBa4Yl MOXXYTh MaTH pi3HI
KPUTUYHI MOMEHTH, II0 BU3HAUYAIOTh PIlICHHS.
Tpetst mpobiiemMa CTOCYEThCSI MIKDOMOMEHTIB, /1€
JOCIIIKSHHS 4acTo O0OMEKYIOTHCS
KOPOTKOCTPOKOBHMH PEAKITISIMH CIIOKUBAYiB, HE
BPaxoOBYIOUM iX JOBIOCTPOKOBHMM BIUIMUB Ha
JOSUTBHICT, 1 TOBEOIHKY. TakuM  YHHOM,
iHTEerpaIiss IUX KOHIENTIB Yy €IUHY CHCTEMY
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3aJMIIAETECS  CKJIAJHUM  3aBIJAaHHSIM  4Yepe3
BIJICYTHICTb Y3TOPKEHOI TEOpPEeTHYHOI 0a3u Ta
HEOOXITHOCTI ~ BpaxyBaHHS  PI3HOMaHITHHUX

KaHaliB, THUIIB CIOXHBAYIB 1 TEXHOJIOTIYHHUX
3MiH, [0 BUMarae ImojaibUINX TOCITIDKEHb IS
pO3poOKu IHTETpOBaHMUX MapKETUHTOBUX
cTparerii 3 TOYKH 30py (hOPMyBaHHS CHCTEMHU
METPHK JJIS1 OLIHKH 1X €PEKTHBHOCTI.

4. ®OPMYJIIOBAHHS HIJIENA
CTATTI

Meroro crarTi € po3podKa METOIOJIOTIi
noOymoBU METPUK TUIS OIIIHFOBAHHS

€(EeKTUBHOCTI TpUTEPIB (pErepHUX TOYOK, TOYOK
KOHTaKTy Ta MIKPOMOMEHTIB) Ha Pi3HUX eTarax
MapKETUHTOBOI B3a€MOJII 31 CHOXHBAaueM Yy
cydacHiii Teopii mapkerunry. OcobiuBa yBara
OPUAISETHCS MDKIUCHUILTIHAPHOMY MIIXOMIY,
SKUI JTO3BOJISIE IHTErPyBaTH IIi KOHIICNTH B
€IMHY CHCTEeMY JJIs onTuMizanii popmyBaHHS Ta
BUKOPUCTAHHS MapKETUHTOBHX 1HCTPYMEHTIB.

5. BUKJIAJ OCHOBHOT'O
MATEPIAJIY JOCJIILIKEHHSA 3
IMOBHUM OBIPYHTYBAHHSIM
OTPUMAHUX HAYKOBHUX
PE3YJIbTATIB

VY cydacHUX yMOBaxX TMHAaMIYHOTO PO3BUTKY
PUHKY Ta 3pOCTaHHS KOHKYpPEHIi KOMIIaHii
3IITOBXYIOTBCSL 3 HEOOXIJHICTIO  IIMOIIOro

PO3YMIHHS MIOBEIIHKH CIIOKMBAYIB Ta ONTHMI3aIlii
KOKHOTO eTary X B3aeMoii 3 Openaom. TpurepHi
TOYKH - KJTFOYOBI MOMEHTH, K1 1HILIFOIOTh PEAKITII0
CIOKMBAa4Ya €  BAXJIMBUMHU  €JEMEHTaMu
MapKeTHHTOBHX  CTparerii Ta  BHU3HAYAIOTh
YCHIIIHICTh B3a€EMOJII OpeHIy 31 CIOXHBAueM,
BIUIMBAIOTh HA TIPUAHSATTS PIIICHb Ta (POPMYIOThH
CIIO’KUBYHI JTOCBIJI.

[Ipote edexTUBHICT TpUTEPIB 1 B3AEMOJIT 31
CMIOKMBAaYaMH MMOTpedye UITKUX MIAXOAIB 0
OLIIHIOBAaHHA Ta BUMIPIOBaHHS, a/PKE EBOJIIOLIS
KOHIICTIIIf MapKeTHHTy JEMOHCTPYE 3pOCTaHHS
BOXJIMBOCTI  TIEPCOHATI30BAHOTO  MIAXOAY 1O
KOKHOTO KJI€EHTa y pO3pi3i pO3yMiHHA Ta
3aCTOCYBaHHS MOHSTH «PETIEPHUX TOUOK», «TOYOK
KOHTAaKTy» 1 «MIKPOMOMEHTIB», Ta iX BIUIMBY Ha
PO3pOOKY CydacHUX CTpaTerid, CIpsSMOBAaHUX Ha
rMOOKe PO3YMIHHS TOBEIIHKH CIIOXKHMBAdiB 1
100y10BY JOBrOTPUBAIMX B3a€EMUH.

Touku KOHTaKTy BH3HAYAIOTHCS SIK Oyb-sKa
B3aEMO/IISI MK CIIOKHMBAadeM 1 OpeHJIOM Ha BCIX
eramax NUIXy KI€HTa Ta JOCHIIKYIOThCS B
paMKax OMHIKaHaJIbHOTO MAapKETUHTY, 1€ BasKJIUBO
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3a0e3MeUnTH IUTICHY IHTETpaIlif0 BCIX KaHAJIiB
B3a€EMO/IIi 3 KITIEHTOM, SIK OHJIAlH, TaK 1 oaiiH Ta
POl pI3HMX KOHTAKTHHUX TO4YOK (BeOcaiTH,
comianbHi Mepexi, TeaeOoHH] I3BIHKM, MarasuHu
TOIIIO) IIOO iX BIUIMBY Ha IMOBEAIHKY CIOXKHBAYiB
y pi3HUX KOHTeKcTax. Y myOmikamisx [31, 33, 36]
HaroJIOIIY€ETHCS, IO 1ICHTU(DIKALIIS TAKUX TOYOK €
KJTFOUOBOIO IS TOOY/10BH IILJTICHOI MApKETUHTOBOT
cTparerii, aJyke BOHM BIUIMBAIOTh Ha €MOIIiHE
CIpUHATTS OpeHmy. ToOTO, MOCTIKEHHS TOYOK
KOHTAKTy TICHO TIOB’s3aHI 3 TICHMXOEMOITIMHUMU
ACIICKTAaMHU CIIOKMBYOI TOBEIIHKHM, €MOLIMHUMHU
a00 KOTHITMBHHMH PEaKIisIMU Y CIOYKHUBAYiB, 1110
TMOTIM BIUTMBAIOTH HA X PIIICHHS MPO MOKYTIKY.

PenepHi TOUKH, SIK KPUTUYHO BAXKIIUBI €Ty
B3a€EMO/Iii OpeH/y Ta CIIO)KMBa4a Yepe3 KPUTUIHI
erany (HaNpuKIaa, 3MiHAa IMimKy OpeHmy abo
MepIIoi MOKYNKH) MaloTh HAWOUTBIIMI BIUIMB Ha
pIlICHHs]  CIIOKMBAYiB, ake 30iraroTbcs 13
3HAQUyNIUMH  MOMEHTaMHM  [UIAXY  KJI€HTa,
HAMPHKIIAA, BHOOPOM MPOAYKTY, MEPEXOIOM 0
HOBOI  Kareropii  abo  OLIHKOI  JIOCBIAY
KOpHCTyBaHHs. PerniepHi Touku (GopMyroTh TOCBIT
KJTIIEHTA, 3MIIHIOIOTH JIOSUIBHICTD 1 ONTUMI3YIOTh
MapKETUHTOBI PECYpPCH Y KOHTEKCTI €MOIIHOI
B3a€MO/Iii Ta CTBOPEHHS TaM’SITHUX MOMEHTIB.

MiKkpoMOMEHTH, SIK TEOPETUYHHHA KOHIIET,
TMOB'SI3aHU 13 CIIOHTAHHUM TPHUHATTAM pIillICHb,
SKUN HaOyBae MOITYJISIPHOCTI 3aBJIIKH
IupKATani3amii. BoHM onucyroThes KOpOTKi, ane
HACHYEH1 TMOJii, KOJIU CIIOKHBA4Y 3BEPTAETHCS 0
NPUCTPOI0 UM  TUIaThOpPMU  JUIA  OTPUMAHHS
1HpOopMarlii, TpUAHATTS pilleHHs a0 BUKOHAHHS
nii. JJocmimkenns [24, 26, 30, 31, 35] ak1ieHTy0Th
yBary Ha 3HAY€HHI TaKMX MOMEHTIB y KOHTEKCTI
MOOIJIBHOTO MAapKETHHIy. AJDKe, TMOBEIIHKa B
IHTepHeri Ta MapKeTMHI Yy pealbHOMY 4aci
T IKPECTIOIOTh Ba)XJTBICTh MUTTEBOTO
pearyBaHHs Ha 3aIUTH CIIOKHMBAYiB y pexKUMi non-
stop uepe3 1wdpoBi kKaHATH (MOOUTBHI TOJATKH,
BeOCalTH).

Y po3pi3i BUKIAAEHOTO, IHTErpaiis [uX
KOHIICTITIB  Yepe3 MDKAUCIUTUTIHAPHUAN MK
(MapKeTHHT, TICHXOJOTis, TEXHOJOrii) CTBOPIOE
LUTICHY CUCTEMY aHaJli3y B3a€MO/Ii CII0XKHBayiB 13
OpeHIaMu, 3 Pi3HUM 3MICTOBHHUM HAIlOBHEHHSIM,
1110 HaBeAeHOo B Tadmu 1.

Touku KOHTaKTy HaJIAIOTh MAaKPO-OIJIA BCi€l
B3A€EMO/Ii{, perepHi TOUYKU JIOTIOMaraioTh BUSBUTH
KpUTHYHI ~ BY3JIM  TPUUHATTA  pIllleHb, a
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MIKDOMOMEHTH  JICTAII3YIOTh  TIOBEHIHKY B
KJIIOUOBMX eTamax B3aemomil. Takuil Imiaxin
JIO3BOJISIE MapKeToyioraM €(peKTHBHO aJanTyBaTH
CBOI CTpaTerii 10 3MiH Y PUHKOBOMY CEPEIOBHIII],

B/IOCKOHAJIIOIOYM  YNPAaBIIHHA  KJII€EHTCHKUM
JIOCBIZIOM Ta T IBUILYIOYH
KOHKYPEHTOCIIPOMOXKHICT ~ OpeHmy. Y  CBOIO

4yepry, BHMBYEHHS iX €(EeKTHBHOCTI Jomomarae
MapKeToJIoraM BUSIBISITH CHJIbHI Ta  CIa0Ki
CTOPOHHM €TaliB UULIXY KII€HTa, aJanTylo4d
cTpaterii 10 moTped IUIbOBOI ayiuTopii. Y 1boMy
KOHTEKCTI ~ OCOONMMBOrO  3HaueHHs  HalOyBae
pO3po0OKa METOAOIOTII JUIsT BUMIPIOBAaHHS BILUIMBY
KOJKHOI B3a€EMO/IIi HA 3arajlbHUI pe3ysbTaT 4epe3
npu3My chopMOBaHOi cucteMu MeTpuk [20-22, 27,
29, 32, 34].

i merTpuku JO3BONISIOTH MiJIPUEMCTBAM
aHaJIi3yBaTH Ta ONTUMI3YBaTU CTpaTerii B3aeMOIi1
3 KJII€EHTaMH, TIOKpallyBaTH iX JOCBi 1
MiABUIIYBaTH  €(QEKTUBHICTh  MapKETUHTOBHX
KaMIIaHil, y TOH ke 9ac MaloTh PI3HHUN MPOSB Y
KOHTEKCTI OIIIHKM e(EeKTHUBHOCTI BIUIMBY Ha
CTpaTerir0c MapKETUHTY IIOAO0 3aCTOCYBAHHS
CHCTEMH TPHUIEpiB: «PEHEePHUX TOYOK», «TOYOK
KOHTaKTy» Ta «MIKPOMOMEHTIBY» (Ta0muis 2).

KnrouoBi meTpuku, ki HaBeZieHi B TaOmuIl 2
JIO3BOJISIFOTh  BUMIPSITH, HACKUIbKM €(QEKTUBHO
TOYKA KOHTaKTy YW pElepHa TOoYKa CIpUse
JOCSITHEHHIO MAapKETWHTOBUX IUICH, HAIPUKIA,
KOHBEpCIi, MiIBUILIEHHS BII3HaBaHOCTI OpeHIy YU
(dhopMyBaHHs JIOSUTLHOCTI. be3 4iTkoro po3yMiHHs
IIMX METPUK KOMIAaHIl PU3UKYIOTh HENpPaBUIILHO
OITIHIOBATH YCHIIIHICTh CBOIX 1HIIIATUB abo
BTpayaTd  MOXJIMBOCTI  JUI  TOKpAILEHHS
KIIieHTChKOTO  jJocBimy. CydacHl  croxuBaul
B3a€EMOJIIOTh 13 OpeHJaMu uepe3 pi3HOMAaHITHI
KaHaJl, TOMY IHTErpaiis JaHUX 3 YCIX TOYOK
KOHTAKTy € KPUTHYHOIO JUISi OTPUMaHHS ITIOBHOTO
ysIBIICHHA Tpo e(peKTUBHICTh KoMmyHikamii. [le
JIO3BOJIsIE  BUSIBUTH  HaHOUIBII  MPOJYKTHBHI
KaHaIM, YCYHYTH JyOIIOBaHHS 3yCHITb, @ TaKOX
3a0e3MeYnTH TepcoHalli3alilo, sKa MiJABUIILYE
MIHHICTL B3aEMOIi IS CHOXKHMBaya. laka
IHTeTrpallis CHpHUs€e CTBOPEHHIO €IMHOTO Ta
Y3rOJLDKEHOTO  NUIAXY KIi€HTa. BpaxyBaHHA
TEHJICHIIIA TepcoHami3alii Ta aBTOMAaTU3alli y
MIKPOMOMEHTaX JIO3BOJISIE ONTUMI3YBaTH
MapKEeTUHIOB1 KaMIIaHii, 3abe3neuyoun
pENIEBAHTHICT, Ta EMOLIWHUN 3B’S30K, IO €
KITIOYOBUMHU  (hakTopamMu Uit JOBTOTPUBAJION
JOSUTBHOCTI.
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Tabmns 1

IopiBHSIILHA XapAKTePHCTHKA MOHATH PellepPHi TOYKH, TOYKH KOHTAKTY Ta MiIKDOMOMEHTH B T.4. Yepe3
NPHU3MY KaTeropiii «norpeda» Ta «iHHICTb»

XapakTepucTUKa PenepHi Touku TouYKM KOHTaKTy MiKpoMOMEHTH
BuznaueHnns Baxnuei Mmomentu abo momii, | Kanamu ab6o momentn, xonu | Koportki, IMITyJIbCUBHI
AKi 3HAYyIlO0 BIUIMBAIOTh HA | CIIOXKHMBAY B33a€EMOJIE 3 | MOMEHTH, KOJHM CIIOKHBa4
CIPUHHATTA  OpeHgy  abo | OpeHIOM Y MPOIYKTOM npuiiMae pilleHHS Ha OCHOBI
TIPOAYKTY CIIOKHBAaYEM MTOTOYHHUX notped abo
KOHTEKCTY
O06'exT Etamm musxy cnoxkuBada, sxi | Kamamm abo memia, depe3 saki | [loBeminka  crmoXuWBawiB — y
MalOTh HAWOUTBIIMI BIUTUB HA | 3MIMCHIOETBCS B3a€EMOJisl MiX | KOHKPETHHUX CHUTYyaIlisX, IO
E€MOILIIMHAI 3B’ S130K abo | crioKMBaueM 1 OpeH/IoM | BH3HAYAIOTh iX HACTYNHY MHif0
YXBaJICHHS PillICHHS (oHuaiiH, odaiin) (mouryk, MOKyIKa)
Merta ®opmyBaHHA JOSITBHOCTI abo | 3abe3medeHHs 1isicHOro Ta | MutTeBa peaxiis Ha
BIZITOBXYBaHHS CIIOXHBaya, | e()eKTHBHOTO JIOCBily | KOHKpPETHY notpeoy,
CTBOPEHHS 3HAYYIIOTO JOCBiAY | B3aeMOii 3 OpeHIOM MIPUAHATTA MIBHIIKOTO
Openmy piIlIeHHS
ITotpedu 3a70BoJIeHHsT  eMoLiiHUX 1 | 3amoBosieHHS GYHKIIOHANBHUX | 3a0BOJICHHS HeraiHuX
CIOXHBaYa comiabHUX TOTped, TaKMX AK | MOTped depe3 3pydHICTh 1 | moTped, YacTo Oa3yeTbes Ha
JIOBipa, JIOSUTLHICTh JOCTYIHICTh ~ KOHTaKTiB 3 | BIAYYTTAX UM CHUTyalildHHX
OpeHnOM 3anuTax (HaNpHKIaL, «XO0dy
3apa3 KyIUTH»)
IlirrOCTI Bucoka miHHICTE HOCBiNY, AkAi | 3py4Hi, OOCTYmHI 1 mIBUAKI | MuTTeBe 3aI0BOJIEHHS
CIOXHBaYya 3MILHIOE JIOBFOCTPOKOBUH | MOMIJIMBOCTI JUIs B3aeMoJii. Y | moTpeOH, BHCOKA IHHICTH Y
3B'S130K 13 OpeHmoM. L[iHHICTH | IIPOMY KOHTEKCTI Ba)KJIMBA | MIBHAKOMY OTPUMaHHI
MOJSITaE 'y TOMY, SIK OpeHI | ePEeKTHBHICTh i | BigmoBimi  abo  pilIeHHS.
JorroMarae CHoXuBayeBi | Oe3mepediiiHicTh Crpusie MTOKPAIICHHIO
JIOCATTH CBOIX inei CIIPUUAHSTTSI OpEeHy B MOMEHT
(IICUXOJIOTIYHUX, EMOIIIHHX ) NPUAHSTTS PIICHHS
Yacosi MoMmeHTH, sIKi MOXKYTh TpuBatu | MoMeHTH ~ MOXyTh  OyTH | [lyxe KOpOTKI nepioau
MIPOMIKKH BIIPOJOBXK JCKUTBKOX THIB a00 | KOPOTKAMHU (mampuknan, | (cexyHan abo XBIIMHH), KOJIH
HaBiTh MICSIB, ajieé MaloTh | meperisy — pekiaMu)  albo | CIoXuBaY4 pOOMTH MUTTEBE
JIOBrOTPHUBAJINI BIUIHB TPUBATH TiJ 4ac B3a€MOJIl B | pillIeHHA
PI3HMX KaHajlax
Tum B3aemonii | ['muboka eMolIiiiHa abo | diznuHa 9K nudpora | IlIBuka, 4acTo
KOTHITHBHA B3a€MOJIis, sKa | B3aEMOIs 4epe3 pi3HI KaHaJ M | HEYCBiJOMJICHA B3a€MOIis, IO
BU3HAYAE CTaBJIeHHS | (MaraswHH, BeOcalTH, | 6a3yeThCsl Ha MOMEHTAJIBHHUX
CIIOKMBayYa JIo OpeH Iy COIliaJIbHI MepexKi) noTpebax abo 3amurax
TexHosoriunuii | AHami3 penepHux TouoK i3 | IHTerparis TeXHOJIOTiH | Bukopucranus MOOUTBHUX
acIieKT 3aCTOCYBaHHIM AQHAJITUKY | OMHIKAQHAJbHOTO MAapKETHHTY | IojatkiB, Al 1 aHamiTHKH IS
nanux (CRM, Big Data) JUIs BIJICTE)KEHHS i | aganTauii B peasibHOMY 4aci 10
MOKPAIIEHHs TOYOK KOHTAKTy | MoTped CHOoXKHBadiB
Penepui Touku MaroTh Benukuid | Touku KOHTAKTy MarTh | MiKpOMOMEHTH CIIPUSIOTH
BIUIMB Ha 3aJIyYeHHs KJI€HTa | KDUTWYHE  3HAYCHHS  JUIA | IIBUIKOMY 3aJy4eHHIO
yepe3 CTBOPEHHS 3HAYYIIOTO 1 | 3aJlydeHHs  KIII€HTa  dYepe3 | KII€HTIB, OCKUIbKH B Il
BIuis Ha MO3UTHBHOTO %IOCBi,Z[y, 1o 3366311'6‘{6}{.'1:15{' e(eKTUBHOI MOMEHT  CIIOKHMBaY  IIyKae
sanyueHHs BHU3HAYA€C TIEpIN BpaKEHHA i | KoMyHikauii i JocTymy g0 | IBHAKE i TOUHE pillleHHs CBOIX
CrienTa emMomiiHui 3B’s130K. lle mMoxe | iH(popmaii, SIKa BI/ITOBI/IA€ Ha mnorpeo, 30KpemMa  uepes
BKJIIOYaTH B cebe eTamu | MUTaHHA  KJI€HTA. Bonn | cmaptdonu uyu iHON MOOITBHI
PO3KPUTTS  3MicTy  OpeHIy, | BKIIOYAIOTh peknamy, | mnatdopmu. BoHu BaxuBi
nepuie BUKOPHCTaHHS | BeOcaiiTu, colliayibHI MEpexXi Ta | Al pearyBaHHA Ha IOTpeOH
MPOAYKTY YU CEPBICY 1HIIT KaHAJIN CIOXHBAYiB Y pealbHOMY Haci
P . ToYkM KOHTAaKTy MATPUMYIOTH | MiKpoMOMEHTH MOXYTb
elepHi  TOYKH  CHPUSIOTH . X .
. YTpUMaHHSI uepe3 SKICHY 1 | Takok HiATPUMYBaTH
YTPUMaHHIO  KIi€HTa  uepes | ¢ . .
. 7. | Oe3nepepBHY B33a€EMOJIII0, | YTPUMAaHHS, OCKUIBKH IIBHIKE
Brnms Ha HananHs 3Haqym9ro JIOCBILY 1 3a0e3medyroun  3pydYHICTh 1 | 1 TOYHE 3a0BOJICHHS MOTpedH
eMOMIMHOTO  3B'A3KY, — AKHMi | . ; g SibITH
YTpHMaHHs crumymioe  nosmbHicTs,  Ile BIAMOBIAL Ha 3amuTH. SIKIOIO | MOXe . 3 ‘
KIIi€HTa TOYKa KOHTAaKTy e(EeKTHBHA, | 33[0BOJICHICTh  KJ€HTa 1
CTBOPIOE OCHOBY Ut . ; . . .
. | xmieHT 3aJIMIIAETHCS | 3MIHUTH  HWOro  BiJJIaHICTh
MOBTOPHHUX MOKYTIOK i

JOBI'OCTPOKOBHUX B3a€EMUH

3a0BOJICHUI 1 TOTOBHMI IO
MOIAJIBIIHX MOKYITOK

OpeHIy B KOHTEKCTI IIBUIKOT'O
MPUAHSTTS PIllICHD

IDicepeno: aBTOopchKka po3poOka
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Tabmms 2

InenTndikanis KJIYOBUX METPHUK e(peKTUBHOCTI TOYOK KOHTAKTY, PellePHUX TOYOK Ta MiKPOMOMEHTIB

Mertpuka TouYKM KOHTaKTy PenepHi Touku MiKpOMOMEHTH
Customer Ouinka piBHSI 3a70BoOJEeHHsS | Bumiproerbcst Ha KMOYOBMX | BaxmBi  ans  BUMIprOBaHHS
Satisfaction KIIIEHTA TICNsA B3a€MOJIi Ha | eTamax IUIIXy KIII€HTa, SKi | 3a0BOJICHOCTI, KOJHU KIIIE€HT
(CSAT) OKpPeMHX TOYKAaX KOHTAKTy | BH3HAYAIOTh MOTO JIOSUTBHICTH | POOMTH MIBHUIKI PilIEHHS i gac
(omumaitn Har, I3BIHOK, | (HApHUKIAJ, ICII OCHOBHUX | MIKDOMOMEHTY (momyx,

TTOKYTIKA) MTOKYTIOK) TIOPiBHSHHSI)

Net Promoter | Ominka 3arampHOro pgocBimy | OmiHKa Ha eTamax, KOJH KIi€HT | BU3Ha9aeThCS MICHsA KITFOYOBUX
Score (NPS) | kmienra micmst B3aeMofii 3 | mpuiiMae BaXkIMBi PIillIeHHS PO | MOMEHTIB  B3a€MOJii,  KOJH

KOMIaHI€I0 Ha PI3HUX TOYKaX
KOHTaKTYy (CalT, corMepexi)

JOSTTBHICTE 0 OpeHmy (micis
3aBEpIICHHS MOKYIIKH)

KIIEHT poOUTH BHOIp IIOIO
peKOMeHalii OpeHy

(mampukiaj, cait, email)

MOJAJIBIINX B3aEMOIIN IICIIS
KPUTUYHHUX MOMEHTIB

Customer Ouinka 3araneHOi BaprocTi | OmiHKa Ha OCHOBI KMO4OBMX | OLiHKa  BIUIMBY  HIBHAKHX
Lifetime Value | kmienta Ha OCHOBI  HOro | B3aemomiit i MOBTOPHUX | pillIeHb KIIIEHTIB Ha
(CLV) B3aeMOIIT uepe3 pi3Hi KaHAIM 1 | MOKYMOK, SKi ~ BH3HAYAKOTh | JOBFOCTPOKOBY I[IHHICTb,
TOYKH KOHTaKTY JIOBIOCTPOKOBY LIHHICTh | BU3HAYAETHCS 4Yepe3 YacToTy
KJIi€HTa MOBTOPHHUX B3a€EMOJIii
Conversion Busnavyaethcsi Ha eTamax, n¢ | BaxiamBi  MOMeEHTH, KoM | BUMIpPOETHCS B MOMEHTH, KOJIH
Rate (CR) KJIEHT 31HCHIOE KOHKPETHI Ml | KIIEHT NpHiiMae pilIeHHS Npo | KIIEHT  BHUPINIYE  BUKOHATH
(mokyTika, peecTpamis, | TOKyNKy abo B3aEMOJiI0, IO | MBUAKY Oit0 (KIiK, MOKYIIKa,
TiATACKa) gepes TOUYKY | BH3HAYAE ITOJATBITY KOHBEPCIIO | MIAMKCKA) MiCIs MIKDOMOMEHTY
KOHTaKTy
Engagement BusnavaeTscst uepe3 B3aemopii | BaxkimBa Ha ertamax B3aemogii, | B3aemomis ximieHTa 3 OpeHIOM
Rate 3 KOHTGHTOM Ha PI3HUX TOYKax | sKi  BH3HAYAIOTh  IJIMOWHY | MiX qac MIBUAKHAX
KOHTaKTy (TIOCTH, peKIaMH, | 3aly4eHOCTI MO OpeHny, | MIKDOMOMEHTIB (meperisin
KOMEHTapi) OCOONMBO HA  CTPATETiYHUX | Bi€O, BIAKPUTTA  pPEKIaMH,
eTanax HOIIYK HAa MOOUILHOMY)
Time to Yac, mio BuTpavaeThcs Mix | Yac, HEOOXiaHMH st | Yac Biji MUTTEBOTO DILlICHHS 10
Conversion MIEPIIM KOHTaKTOM Ta | MPUHHATTS  PIMIEHHS  MICNs | Aii MicJis TOTo, SIK KJII€HT BUSBUB
3MIACHEHHSM  KOHBEpCii Ha | KJIFOYOBOT B3aEMOIL, 110 MOXKE | 3alliKaBJICHICTh mig qac
NeBHIH  Toulli  (HANPUKIAA, | BKIIOYATH KiJIbka  TOYOK | MIKPOMOMEHTY
caiir) KOHTaKTy
Churn Rate Busnavyaetscst depe3 BTpary | BusHauaeThes depe3 BTpadeHi | Bu3HAayaeThCs, KOJM  KIIIEHT
KITIEHTIB IiCTIS B3a€MOJIil 4epe3 | KIIE€HTChKI  3B'I3KM  MICHA | MIBHAKO TpUAMae  pilieHHA
TOYKY KOHTAaKTy, HANPUKIAM, | KIIOYOBHX MOMEHTIB Y iXHbOMY | 3aJMIINTH abo 3MIHUTH
Yepe3 ToraHe OOCIYrOBYBaHHS | JKUTTEBOMY IIHKITL MPOAYKT/OpeH T TicIs
MiKpOMOMEHTY
Repeat Busnavaetscst yepe3 kinmpkicTh | [loBTOopHi  mokynmku — micis | OmiHKka BIUIMBY Ha IIOBTOPHI
Purchase Rate | moBTOpHMX MOKYIOK  ICIS | KIFOUOBHX TOYOK, SIKI | IOKYIKH TICIIST TOTO, SIK KIIIEHT
KOXKHOI TOYKM KOHTAaKkTy 3 | MPHU3BOIATH 1O 3aKpIIUICHHS | 3poOMB IIBHAKE pIMICHHS B
KJIi€HTOM  (Hanpukiaja, Ha | JIOSUIBHOCTI, HANPUKJIAJ, MICJs | MIKPOMOMEHTI 1010
cauTi) BEJIMKUX ITOKYIIOK MTOJTAVTBIIOT KYTIiBJIi
Bounce Rate Busnavaetncs Ha TOoYyKax | Baxknusuii MOKa3HHUK st | TTokasHUK, KOIH KIIEHT HIBHIKO
KOHTaKTy, J€ KII€HT 3aJMIIae | BEMUKAX  B3AEMOMINA, KOJM | 3ajMIIae calT abo KOHTEHT Oe3
caliT YM JOJATOK 0e3 B3aeMoil | KIIEHT  BIAMOBISIETECA — Bix | B3aeMomil micis MOMEHTY

iKaBoCTi a00 3aTydeHHs

Response
Time

Buznauaetncs uepes
IIBUJKICTh ~ pearyBaHHS  Ha
3alUTH  KIIEHTIB Ha PI3HUX
TOYKaX KOHTAaKkTy (4ar, email,
TesieoH)

OILHIOETECS Ha eTramax, KOJIM
yac pearyBaHHS MOXKE
BIUIMHYTH Ha JIOSITBHICTB IiCIIS
Ba)KJIMBHUX B3a€MOJIl

Kirouona METpHKa TSt
IIBUJIKHX MIKPOMOMEHTIB, KOJH
KIIEHT OYIKY€ MUTTEBY PEaKIIitO
Ha CBili 3armuT abo Jir0

Locepeno: aBTopcbka po3podka

6. BUCHOBKH 3 JAHOI'O JOCJIIKEHHS 1
HNEPCIIEKTUBHU NMOJAJIBIINX PO3BIJOK VY
JAHOMY HAIIPAMKY

Po3yMiHHS TOYOK KOHTaKTy, pENepHUX
TOYOK Ta MIKDOMOMEHTIB JOmoMarae OpeHaam
CTBOPIOBATH OUIBII ITUTICHI Ta MEPCOHATI30BaHi
cTpaterii B3aemonii 3 kimieHTamu. Lli MOHATTS

TICHO TIIOB'S3aHl 3 KOHIEIIISIMA BHBYEHHS
MOBEJIHKU CIIOXKMBAYiB, YIPaBIiHHSA OpeHIaMu
Ta MapKETUHTOBUX CTpaTeriHu. Bonu
B3a€EMOJIIOTh 13  PpI3HUMH  TEOPETUYHUMHU
MOJIETISIMH, IO MOSICHIOIOTH CIIOKUBYMH JTOCBiJ,
MPOIIECH TPUUHATTS PIIIEHb 1 ONTHUMI3aIliI0
KaHalliB KOMYHiKaIii. Po3ymMiHHS 1IbOTO 3B'SI3KY
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O3BOJISIE  pO3po0sATH Okl edEeKTHBHI
cTpaTerii 3aJlyueHHs Ta YTPUMaHHS KII€HTIB,
3a0e3neuyrun LUTICHUHA I aXia 1o
MapKETHUHIOBOI IIPAKTUKH.

Xoua 111 KOHLIETITH B3a€MOIIOB’s13aH1, KOXKEeH
3 HUX Ma€ YHiKaJbHe 3HaUeHH U1 (OpMYBaHHS
JOBFOCTPOKOBUX  BIAHOCMH 3  KJIIEHTaMHU.
OCHOBHI BIIMIHHOCTI MOKHA 3TPYITyBaTH 00
TakKMX  €JIEMEHTIB SIK  YacOBUM  aCIeKT,
BaXXJIUBICTH, B3a€MOJIIs 3 OpPEHIOM, TJIAHYBaHHS
1 cTparerii.

Toukr KOHTaKTy MOXYTb OYTH JOCHTH
TPUBAIMMH 32 4YacoM, BKIJIIOYAIOUU CEpilo
B3a€EMOJIN, TAKUX SIK KIJIbKa €TalliB Ha caiTi abo
KUTbKa KOHTAaKTIB depe3 CIykO0y MiATPUMKH.
Pernepri TOYkH - 11 KJIFOUOBI MOMEHTH Ha IUX
eramax, sSKi MalThb HaWOUIBIIMK BIUIMB Ha
CIPHUIHATTS KIIIEHTOM OpeHay. MikpoMOMEHTH
K € MUTTEBHMH, IIBHJIKAMHA MOMEHTaMH, KOJHU
KJIIIEHT TpUAMae PIIICHHS YW 3J1MCHIOE N0 Y
BiJIMTOBiIb HA KOHKPETHUH CTUMY L.

Touku KOHTAaKTy BaxJIuBi A GOpMyBaHHS
3arajibHOTO JIOCBiNYy KIIIEHTA, PETepHi TOYKHU
MalTh OCOOJHMBE 3HAYECHHA [UIsl MPUNAHATTS
piIIeHb PO JIOSUIbHICTB Ta MOJANIbIII B3a€MO/IIT 3
OpeHaOM, TOAI SK MIKPOMOMEHTH - I
BUpIIIANIBHI IMITYJIbCHI MOMEHTH, SIKI MOXYTh
3MIHUTH OUISX ~ KJII€HTa, BIUIMBalOYM  Ha
IIBUAKICTh TPUNHATTS PILLICHHS.

Toukd KOHTaKTy MOXYThb BKJIIOYATH Pi3HI
¢dbopMu B3aeMOJll, penepHi TOYKH 3a3BUYall
NOB’s13aHI 3 KPUTHYHUMH DIIIEHHSIMH, SKi

Bobrovnyk Valentyna, Andrushkevych Zinaida

BU3HAYAIOTh CTaBJICHHS KII€HTa 10 OpeHAdy, a
MIKPOMOMEHTH - 3 IMITyJIb.CUBHUMHU, KOPOTKUMHU
pIICHHSAMH, IO YacTO BUHMKAIOTH Y IIpoOIeci
BUKOPUCTAHHS TEXHOJIOTIH.

VYcmimHe ynpaBiaiHHSA TOYKAMH KOHTAKTY
3a0e3neuye TUIaBHUN, MPUEMHUI JOCBiJ, B TOM
yac AK YNOPaBIiHHA PENEePHUMH TOYKAMHU
OpieHTOBaHe Ha 30epeXeHHS  KIIEHTIB 1
3aTy4eHHS JOSUTEHUX KOPHUCTYBAaYiB.
MiKpOMOMEHTH BHMMAararTh CTpaTerid amis
MIBUAKOI B3a€MOAil Ta HaJAaHHA MHUTTEBUX
pilleHb A7 33J0BOJICHHS MOTPEeO KIIEHTIB.

Buinesasnauene BUMarae CHCTEMHOTIO
3aCTOCYBaHHS  METPHUK, OCKUJIBKHU BOHH
3a0€31e4yI0Th 00’ €EKTUBHICTD OLIIHKHU

PE3yJIbTATIB 1 JO3BOJISIOTH BUSBIISITH BiIXMIICHHS
BiJl 3aIVIAHOBAHMUX MOKAa3HHUKIB. METPHKH TaKOXK
CIIPHUSIOTH [T IBUIIEHHIO e(hEeKTUBHOCTI
MPUAHSTTS PIlICHb, Jal0YU 3MOTY OIEPATHBHO
KOpPHI'yBaTH CTpaTerii Ha OCHOBI OTPHMAaHHX
JaHUX. 3aCTOCYBaHHS TaKUX METPHK J[03BOJISIE
MIJBUIIATA TOYHICTh 1 PEJICBAHTHICTH OIIHKH
B3a€MO/II1 3 MIJTLOBOIO ayJUTOPI€I0, 1110, CBOEIO
Yeprorw, CIpHUS€E ONTUMI3AIli pilleHb I0A0

MTOKpaLICHHS KJIIEHTCHKOTO JOCBITY.
IlepcnexTuBu MOAAJIBIINX PO3BiJIOK
nepeadavarTh BUKOPHUCTAHHS IITYYHOI'O

IHTENEeKTy JJIi TPOTHO3YBaHHS e(eKTUBHOCTI
MapKeTHHTOBUX [Iid, a TaKOX CTBOPCHHS
JUHAMIYHHAX MOJICIICH, SIK1 JIO3BOJIAITH
ajanTyBaTH METPUKH JIO 3MiH Yy TIOBEMIHIN
CHOKHMBAYIB 1 TEXHOJIOTIYHUX 1HHOBAL[IH.
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Abstract
BOBROVNYK Valentyna, ANDRUSHKEVYCH Zinaida
Methodology for developing metrics to measure the effectiveness of triggers and customer interaction
in modern marketing theory

The article discusses the topical issue of measuring the effectiveness of triggers and customer interaction in modern
marketing theory. Particular attention is paid to the integration of qualitative and quantitative approaches to assessing the
interaction between the brand and the consumer at different stages of the customer journey. It is noted that in the context
of increasing competition and digitalization of the market, triggers (reference points, contact points and micro-moments)
play a key role, which affect consumer experience and decision-making. The effectiveness of these points of interaction
largely determines the success of marketing campaigns and the level of consumer engagement. The article analyzes the
role of reference points as key elements of influence that form an emotional connection with the consumer, contact points
as tools for transmitting marketing messages, and micro-moments as short-term but crucial decision-making moments. The
author proposes to integrate reference points, contact points, and micro-moments into a single system, which allows for
more accurate prediction of consumer behavior.

The key metrics are systematized, taking into account the specifics of each concept, including the parameters of time,
engagement and effectiveness, and taking into account such marketing categories as “need”” and “value”. The proposed
metrics make it possible to evaluate the effectiveness of marketing strategies through conversion rates, loyalty, brand
awareness, and profitability growth in the context of reference points, contact points, and micro-moments.

The article conducts a comparative analysis of approaches to measuring the effectiveness of each of these concepts,
and also forms a trajectory for choosing metrics depending on the objectives of the marketing strategy. The obtained results
emphasize the importance of an integrated approach to evaluating the effectiveness and improving the planning of
marketing campaigns, which allows maintaining a competitive position in a rapidly changing market environment.

Keywords: triggers, reference points, touchpoints, micro-moments, metrics, digital marketing, brand, loyalty,
customer journey map.
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